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WHY CHOOSE CIRRUS? S
$3000

66 Incredibly, Cirrus secured a much longer lease than |
assumed possible, and with rental rates below what is
considered market in San Francisco. They also had the

landlord strike or rework much of the old lease to my benefit. 99

Questions about your upcoming dental office renewal or negotiation with your landlord?

Call us for a complimentary lease chat by dialing 1.800.459.3413 or visit www.cirrusconsultinggroup.com.



